
The Golf Committee is excited to 

announce this yearõs tourna-

mentñthe 5th Annual REALTOR 

Captainõs Choice Golf Tourna-

mentñwill be held Thursday, Au-

gust 12, 2010 at the Country Club 

of Salisbury!  Some of our regular 

golfers have said they are ready 

for the challenge of a different 

course so thatõs what we will give 
them!  

 

The entry fee for SRAR members 

will be a $50 contribution to 

RPAC, $200 for a team.  This is 

our big annual fundraiser for 

RPAC, so please start talking up 

the tournament to all the golfers 

you know.   Our tournament is 

just weeks before the Clubõs big 

Labor Day Tournament, and this is 

a great opportunity for golfers 

who are not members of the 

Country Club to get familiar with 

this great award winning course! 

The $50 entry fee includes a 

round of golf,  range balls, goody 

bags, lunch and great door prizes! 

 
First Place prize is a $100 Golf 

Shop Gift Certificate to each 

player, Second Place prize is $75 

Cash to each player, and each 

player of the Goat Team will be 

awarded $25 Cash.   

 
Available sponsorship opportuni-

ties are: 
 

Tee Sponsor - $100 

Tee Co-Sponsor - $50 

Green Sponsor - $100 

Green Co-Sponsor - $50 

Hole Sponsor - $200 

Beverage Sponsors $250 (three  

sponsorships available) 
Putting Green Sponsor - 

$250Driving Range Sponsor-$250  
Closest to the Pin (Hole 9) - $250 

Longest Drive (Hole 13) - $250 

Wing Party SponsorñTBD 

 
James Poe and Shelly Kranz are 

Co-Chairs for this yearõs tourna-

ment, and the Golf Committee 

(made up of the PR Community 

Service and RPAC Committees) is 

already meeting and planning. 

Please help the Golf Committee 

talk up the tournament to poten-

tial sponsors!  If you have any 

questions about sponsorships or 

anything else about the tourna-

ment please contact members 
James Poe, Shelly Kranz or Susan 

Morris, AE.  We also appreciate 

5th Annual REALTORÈ Captainõs Choice Golf Tournament 

Scheduled for August 12 at New Venue 

Legislative Study 

Committees and 

Regulatory Bodies 

Busy  
 

NCAR Government Affairs staff 

are participating in various pro-

jects and representing REAL-

TORS®' interest before various  

legislative study committees and 

regulatory bodies. Taxing services 

and changes to personal income 

taxation that could affect the mort-

gage interest deduction are being 

discussed during joint meetings of 

the Senate and House Finance 

Committees. A separate legislative 

study committee continues its 

evaluation of growth manage-

ment ideas. Director of Regula-

tory Affairs Cady Thomas is 

actively engaged in rulemaking 

and interpretation issues before 

the Real Estate Commission, 

Appraisal Board, Banking Com-

mission and Home Inspector 

Licensure Board.  
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the willingness of volunteers to 

help the day of the tournament.   

 

Please Continue to  

Support RPAC 
 

Remember just how important it 

is for us to raise RPAC funds each 

year.  The RPAC money we raise 

comes back to us in the form of 

campaign contributions for local 

candidates who support private 

property rights and issues of im-

portance to us as real estate pro-

fessionals!    

 

The November elections this year 

will prove to be very competitive 

and in addition to the NCAR Leg-

islative staff, members of your 

RPAC committee are already fol-

lowing the candidateõs agendas for 

the many important elections to 

be decided this year.  The RPAC 

Committee will keep you informed 

as the elections draw nearer. 

Thanks to all of our members who 

have supported RPAC in previous 

years.  We are proud that SRAR 

members always exceeds their 
annual RPAC goals! 

http://www.salisburyrowanrealtors.com/


March is a good time to start 

transforming winterõs dreams 

into summerõs magic.  The days 

get longer and warmer, the 

plants start to bloom and hope-

fully people will start to buy 

homes.  I am looking forward 

to seeing increased business 

this year.  Iõm also looking for-

ward to some of the things we 
have planned at the association 

this spring and summer. 

 
Our June meeting will be held 

in the Core Lab Building at the 

North Carolina Research Cam-

pus in Kannapolis.  The speaker 

will tell us about all that is hap-

pening on Campus and we 

hope to have some schools and 

local businesses participate as 

well. The meeting will be June 1 

so mark your calendars now. 

And donõt forget our annual 

golf tournament in August.  

This yearõs tournament will be 

held at the Country Club of 

Salisbury on August 12, 2010.  

The Public Relations and Com-

munity service committee 

along with the RPAC commit-

tee have already started plan-

ning this event.  If you would 
like to be a part of this yearõs 

event please let me know, we 

can use all the help we can get. 

 
The SOAP (Strengthen Our 

Association Please) committee 

is working on several projects 

to raise money and provide 

additional services to our 

members.  We want additional 

ideas so please write your ideas 

down and either put them in 

the suggestion box at the meet-

ing or call one of the officers.  

We want your input. 

 
The MLS committee has met 

several times this month and 

have more meetings scheduled.  

They are working on revising 

the MLS rules and regulations 

to allow for easier understand-

ing.  This is a time consuming 

task but we have some dedi-

cated members of this commit-

tee and they are up for the 

challenge. 

 
Iõll leave you with an Irish Bless-

ing ðòMay your pockets be 

heavy and your heart be light, 

May good luck pursue you each 

morning and night.ó 

 

      Debbie Miller 

      President 

ever, may be deductible as an ordinary and necessary business 

expense. NAR lobbying dues are NOT deductible for income tax 

purposes. The portion of NAR dues attributable to lobbying ex-

penses that are not deductible is $26.00 (or 33.00%). The remain-

der of NAR dues, $54.00, may be deductible.  

 

In addition to your 2009 NAR dues, NAR also assesses a manda-

tory fee of $35 to all REALTOR® members. This fee funds a 

nationwide public awareness image campaign that includes TV 

network and cable ads highlighting the value a REALTOR brings 
to a transaction and stressing the importance of using a REAL-

TOR®. The entire amount of this assessment qualifies as deducti-

ble dues. If you have any questions, please consult your business 

tax advisor/consultant.  

NCAR DUES  

A portion of your dues, $3.90, provides you a copy of NCARõs  

bi-monthly Insight magazine. Dues payments to NCAR are NOT 

deductible as charitable contributions for Federal income tax 

purposes. Such payments however, may be deductible as an ordi-

nary and necessary business expense. NCAR lobbying dues are 

NOT deductible for income tax purposes. The portion of NCAR 

dues attributable to lobbying expenses that are not deductible is 

$55.00 (or 42.3%). The remainder of NCAR dues, $75.00, may be 

deductible.  
 

NAR DUES  

Dues payments to NAR are NOT deductible as charitable contri-

butions for Federal income tax purposes. Such payments how-

Message from the President  

economy, many of these trans-

actions will include short sales 

and REOõs.  NAR has a free 

Webinar available that will 

explore ways to overcome the 

most common hurdles to clos-

ing short sales and REO trans-

actions in the remaining 

months before expiration of 

the tax credit.  Principal pre-

senter is noted distressed-sale 

speaker Scott Thompson of 

ServiceLink and Mortgage 

Resolution Services.  The We-

binar is Thursday, March 25 at 

3:00 p.m. Eastern Time.   

Registration link is onlineñ

click here. 

for five consecutive years 

within the last eight can receive 

a credit of up to $6,500 for 

homes purchased between 

November 7, 2009 and April 

30, 2010.  Transactions proc-

essed by April 30th will have 

until June 30, 2010 to close.  

Due to the current state of the 
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Debbie Miller, 2010 
President   

First -time Homebuyer Tax Credit Set to Expire April 30, 2010 

Useful Information for Your 2009 Tax Preparations: 2009 Non -Deductible 

Portion of Dues 

As you know, April 30, 2010 is 

an important date to remem-

ber for potential homebuyers 

in our community.  Thatõs the 

deadline for taking advantage of 

an $8,000 tax credit for first-

time homebuyers.  Current 

homeowners who are selling a 

home that they have occupied  

https://realtors.webex.com/mw0306l/mywebex/default.do?nomenu=true&siteurl=realtors&service=6&main_url=https://realtors.webex.com/ec0605l/eventcenter/event/eventAction.do?theAction=detail&confViewID=617813953&siteurl=realtors&&&


 
 

 

Page 3 Volume 5, Issue 3  



 Volume 5, Issue 1  Page 4 

 

Camera Guide from REALTOR® Magazine  
 

A camera is one of the most important business purchases a REALTOR® makes.  With so many buyers starting 

their search online, poor-quality images just donõt cut it.  REALTORÈ Magazine online has a new product slide 

show which also includes photography tips.  Click here to get the specs of the latest digital cameras. 

http://www.realtor.org/rmotechnology/BuyersGuide/Guides/1003_buyersguide_digitalcameras
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Designations, Societies and Councils      

 

Shirley Dale of Kirby Realty is now a member of REBAC, the Real Estate Buyers Agency Council. 

Congratulations, Shirley! 

 

 

Welcome New Members      
 

Jonathan and Sonya McCullough, Housemaster 

 

 
 

Members, please send your Member News to us by email at 

main@salisburyrowanrealtors.com by the 25th of each month for pub-

lication in the following monthõs newsletter.  Photos are welcome! 

Upcoming Meetings 

and Events 
 

March 2, 2010 , Association 

Meeting, County Club of Salis-

bury, 11:30 a.m.  Speaker: Dennis 

Phillips, Carolinas Medical Cen-

terñNorthEast.  Affiliate Sponsor:  

Sherry Boyd, Carolinas Medical 

CenterñNorthEast 

 

March 4, 2010 , MLS Commit-

tee Meeting, Association Office, 

2:00 p.m. 
 

March 11, 2010 , Navica MLS 

Training, Association Office, 

1:00ñ2:30 p.m. NEW TIME  

 

March 12, 2010 , SOAP Com-

mittee Meeting, Association 

Office, 10:00 a.m. 

 

March 16, 2010 , Board of Di-

rectors Meeting, Association 

Office, 1:00 p.m. 
 

March 18, 2010, Golf Commit-

tee Meeting, Association Office, 

10:00 a.m. 

 

Save the Dates!  

May 6, 2010  CE with Jason  

Sirmon, Mandatory Update and 

Elective: Ethics ð Counts for NAR 

2009ñ2012 Quadrennial training 

requirement  

June 1, 2010 Association Meeting 

will be held at NC Research Cam-

pus in Kannapolis!   

August 12, 2010  5th Annual 

REALTOR® Golf Tournament 

August 25, 2010  CE with Bill 

Gallagher , Mandatory Update and 

Elective TBD 

Member News 

      

March Birthdays 

 

 

1stñCary Grant 

1stñYolanda Rojas 

2ndñPaul Parker 

4thñMike Brincefield 

5thñCindy Thompson 

6thñShelly Kranz 

9thñBonzie Everson 
9thñJulie Rader-Pacifico

  

14thñTeresa Rufty 

15thñBonnie Lovins 

16thñBarbara Collins 

17thñTed Aurora 

22ndñVictor Wallace 

23rdñSusan Morris 

27thñCathy Griffin 

 Navica MLS Training at a New Time  

Beginning with the March 11th class, Navica MLS Training will be held in the afternoon, 1-2 p.m.   

 

MLS Training is required for new members within sixty (60) days of joining. However, the MLS train-

ing sessions are not just for new members!  All members are invited to attend.   

 

There may be new features you want to learn.  Prospecting and the CMA are great tools you may 

want to brush up on.  Or maybe you just have questions you need answered.   
  

 

So, we hope you will take advantage of these training opportunities!  That is the second Tuesday of 

each month, 1:00 ð 2:30 p.m. 



 

Check out some of housingõs 

most popular home-furnishings 

trends. Some of these phenom-

ena will inevitably fizzle, while 

others will become mainstays 

of the home, but for now they 

are attracting lots of industry 

and consumer buzz!  

 

Å Induction Cooking  
Å Environmentally friendly cabi-

netry  

Å Energy-sipping refrigerators  

Å Integrated stone composite 

sinks  

Å White and beige color pal-

letes  

Å Condo home offices  

Å Interior wall treatments, be-

sides paint  

Å Do-it-yourself projects  

Å Outdoor curtains  

Å Dual-flush, environmentally 

efficient toilets, plus more 

healthful designs  
Å 3-D HDTV  

Å Relaxation Retreats  

 

For more information on these 

trends, click here.  

And the Top Home Furnishing Trends Areé 

Page 6 Volume 5, Issue 1  

The REALTOR® Partners Pro-

gram enables NCAR members 

to take advantage of excep-

tional offers from our Partners 

on practical everyday business 

purchases. NCAR is able to 

leverage the collective power 

of its more than 36,000 mem-

bers to negotiate deals with 

companies that represent true 
value-added benefits for mem-

bers. Through the REALTOR® 

Partners Program, you realize 

savings on products and ser-

vices from companies such as 

Nationwide Insurance, Office 

Depot, Cingular Wireless, UPS, 

Pearl Insurance and others.  

 

The Partner program offers an 

opportunity to save a substan-

tial amount of money. John 

Hamrick of Coldwell Banker 

Ward & Misenheimer in Dur-

ham is a member of the REAL-

TOR® Partner Committee. He 

knows first hand the benefit of 

using the Partners Program and 

specifically Nationwide Insur-

ance. òI moved my automobile 

and homeowners insurance 

over to Nationwide and have 

been saving $300.00 plus per 

year,ó Hamrick said.  

 

So, how does the Partner Pro-

gram work? When it comes 

time to buy a product or ser-

vice for your business, take 

advantage of the discounts you 

will receive when you do busi-

ness with a REALTOR®  

Partner.  
 

For a Partner brochure,  click 

on òREALTORÈ Partners.ó 

Simply contact the Partner 

through the number listed on 

the brochure to learn more 

about the product or to make 

a purchase. Itõs easy to see why 

doing business with REAL-

TOR® Partners is a good idea. 

Saving money on your business 

expenses leads to a net income 

increase, thus helping you  

 

become more successful in 

your business! 

 

Save Time and Take 

Out the Guesswork! 

 
In todayõs hectic business 

world, who has the time to 

research vendors or check out 

how to get more for your 

money? NCAR has solved this 

problem with the REALTOR® 

Partners Program. Through this 

program, NCAR members 

receive special discounts on the 

products and services they use 

most. The Partners that have 

been selected to be a part of 

this program have been evalu-

ated not only by the NCAR 

staff, but also by your peers on 

the REALTOR® Partner Com-

mittee. 

 

All of these companies have 

something of value to offer you 
in your business, and theyõre 

willing to offer it to you at a 

discount. Roger Berry of Re/

Max Metro Realty in Charlotte 

is pleased with Partner Ad-

vanced Access, a real estate 

industry specific Web site de-

veloper and host. Berry said, 

òMy Advanced Access Web 

site has been a windfall for me. 

Because of the ability to man-

age the site myself regarding 

linking and adding content, I 

have seen it move to the first 

page on three major search 

engines. For example, the 

search term ôCharlotte Real 

Estateõ on Google places my 

Web site at No. 6 as of this 

writing.ó Berry added, òNow I 

am receiving a tremendous 

amount of unique visitors to 

my site. All in all, the Web site 

has become a great lead gen-

erator for me and is worth 

every penny.ó  

 

  

 
 

 

Stay Ahead of the Pack and Help Your 

Customers Save! 

 
 

In today's marketplace you need to differentiate yourself to 

stay ahead of the pack. REALTOR® Partner, Sears Commer-

cial, offers you Realty Home Advantage, the perfect program 

to keep you top of mind and help your customers save. Use 

this web tool to reach your clients through their print, direct 

mail, web or email campaigns. Click here to register today! 

Save Money with REALTOR Partners!  

http://www.realtor.org/rmohome_and_design/Articles/2010/1002_home_2010hometrends
http://www.ncrealtors.org/uploads/realtor_partnerbrochure.pdf
http://realtyhomeadvantage.scmarketingtools.com/
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