
"The Real Estate Market, Industry Trends, Legislation and Legal Cases that Affect You 
and Your Business" 

 

June 5th, 2008   9:00 a.m. - 12:15 p.m. 
 

MBOR Office - 1101 Lexington Ave. Mansfield, OH  44907 
 

**3 Hour Core Law CE** 
 

Some Topics to be discussed: 
-Residential Market Downturn: How Long, How Deep?  

-Mortgage Foreclosures/Credit Market: Light at the End of the Tunnel?  
-State Legislative Update 

-Federal Legislative Update 
-License Law Update 

-Foreclosure/Short Sale Issues 
-Proposed RESPA Rule 

-Earnest Money Task Force 
 

Instructors:  
Don Freels, CAE, CEO-OAR 

Peg Ritenour, J.D., VP-OAR Legal Services 
Lorie Garland, J.D., Assistant VP-OAR Legal Services 

 

To Register: 
Ohio Association of REALTORS 

200 E. Town St. 
Columbus, OH 43215-4648 

Phone: 614-228-6675 (credit card only) 
Fax: 614-241-2848 (credit card only) 

www.ohiorealtors.org  
 

Fees: 
$69 - if paid after Early Bird deadline of May 22nd  

Ohio Association of REALTORS®  presentsé 

2008 Management & Industry Updates  
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February - May 2008 

Training for the General Membership on MBORôs 

new Contract to Purchase 
Monday, June 2, 2008 1-3 p.m. 

Masonic Temple - 1250 Middle Bellville Rd. 

 

Starting at 1:00 p.m., Board Legal Counsel, Jerod Them, will provide training on our new residen-

tial Contract to Purchase. 

 

After Attorney Them is finished, he and members of the Forms Committee will be prepared to en-

tertain questions until 3:00 p.m. if necessary. 

 

A Copy of the new Contract to Purchase will be made available to everyone who signs up to attend. 

 

 

So we know how many chairs to set up and copies of the Contract to make, please contact the 

Board Office before May 30th if you plan on attending. 

 

Phone: 419.756.1130 Email: MFDBoard@MansfieldBoard.com Fax: 419.756.4080 



Put Your Tax Refund to Work 
 
A tax refund - the mere sound of these 
words can make you smile. But if you 
get a refund on your 2006 taxes, what 
will you do with the money? By making 
some smart choices, you could keep 
grinning for years to come. 
 
Last year, the average tax refund was 
about $2,400, according to the IRS. Of 
course, the size of your refund will de-
pend on your individual circumstances. 
But let's just suppose that you will get 
$2,400 this year. You might think that 
this amount couldn't really help you 
achieve your important financial goals, 
such as a comfortable retirement. But if 
you add the element of time to your 
$2,400, you might get some interesting 
results. 
 
For example, if you put that $2,400 in a 
tax-deferred account , such as a tradi-

tional IRA, and you let it sit there for 30 
years and it earned a hypothetical 
seven percent rate of return, you would 
have accumulated more than $18,000. 
Not a fortune, but nothing to sneer at, 
either. Now, let's assume that you could 
put $2,400 every single year into the 
same IRA, earning the same hypotheti-
cal seven percent rate of return, for 30 
straight years. At the end of that time, 
you'd have more than $226,000 
(commissions, fees and expenses are 
not included in the examples and would 
have an impact on investment re-
sults.) - which could make a differ-
ence during retirement. You'd even-
tually be taxed on your earnings, 
but, by then, you might be in a lower 
tax bracket. And if you had been 
eligible to invest in a Roth IRA, your 
potential earnings would have been 
tax-free, provided you didn't take 
withdrawals before age 59-1/2 and 
you had your account at least five 

years. One thing to keep in mind is that 
the investments within your account will 
fluctuate in value so it's possible that 
when sold you could receive less than 
your original investment amount. 
 
Chris Daris 
Edward Jones 
419-522-0766 

Did you know that as a SentriLock lockbox customer, you can log on to your per-
sonal SentriLock account in order to assign a lockbox to a particular listing? If you 
just said "I didn't know that," you're not alone. Many agents, office staff and asso-
ciation administrators aren't aware of this nifty little feature, either. So, please pass 
the tip along.  
 
In addition to being convenient and saving time, this feature allows users to:  
 

Have office staff assign the lockbox to the listing before the lockbox is taken to it 

Assign a lockbox to a listing after the lockbox has been placed on the listing without going back 

Back-date a lockbox to the day it was placed on a listing if assigned at a later date 
 
Using the Web-based application is simple. First, log on to http://Lockbox.SentriLock.com and click on "Lockboxes"  or the "My 
Lockboxes"  tab at the top of the screen. Next, locate the lockbox that you have or will be placing on the listing. Then click on 
the lockbox's serial number to bring up the "Edit Lockbox"  screen.  
 
At the top of the Edit Lockbox screen, you will see a section that says "Listing: Unassigned"  and a "Select"  button next to it. 
Click to open a new window. Displayed within this window will be the user's listings. Select the correct listing and then click 
"OK."  You will be brought back to the Edit Lockbox screen.  
 
The listing will be displayed along with the date that the lockbox was assigned to the listing. If this date is incorrect, click on the 
calendar button. This will allow you to back-date the listing assignment to the point where the listing was entered into the Sen-
triLock lockbox system. Once this is correct, click "Save Changes"  to confirm the new listing assignment.  
 
To view a comprehensive, interactive tutorial on "Assigning a Lockbox to Your Listing" you may click on the "Support"  tab, and 
then select the "Tutorials"  link from the submenu. Besides the presentation on how to assign a lockbox, you will find many 

other helpful interactive tutorials. 
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ñHAPPY SPRING EVERYONEò 
Here we are moving along very quickly in 2008.  

 

I want to first of all Thank all of our Past Members for their help and in-

volvement to our wonderful chapter. I am so pleased for the new members that have joined WCR for the first 

time. Being a member of Womenôs Council for REALTORS has many advantagesða few are listed below: 

 

1. National Affiliation with NATIONAL ASSOCIATION OF REALTORS® 

2. Great Education Courses 

3. Business Planning Opportunities 

4. Referral roster membership directory 

5. Influential opportunities to make relationships with many professional REALTORS 

6. You can obtain the PMN Designation, ñPerformance Management Networkò which is one of NA-

TIONAL ASSOCIATION OF REALTORSÈôs Accepted Designations 

7. Networking with other members who are REALTORS and Affiliates. Great Business connections. 

  

With WCRôs Support we are able to create and obtain wonderful customer relationships.  

  

This year we have super programs for everyone to attend and enjoy:  

  

June 13th - 2 Hour CE Classð13 Ways to Survive in Real Estate at Board Office with Joyce Willson 

August 8th - Cultural Diversity w/Rev. James Cosby at Board Office 

September 12th - Codes & Permits at Longview Center 

October 10th - 3rd Annual Chili Cook-Off/Membership Drive at Burton Park 

November 14thð3 Hour CE Class - To be Announced...Save the Date, should be fun! 

December 12th - Holiday Luncheon and Installation of Officers at Brown Derby Roadhouse 

  

We have many ñKudosò to hand out to our Affiliates and Members. One for sure is the wonderful wine and cheese party to orientate 

new members and prospective ones. Thank you Marilyn Arnold, our Membership Chairperson who opened her home to use that eve-

ning. Everyone who attended had a great time. It was a very special evening and we have 3 new members because of it, THANKS 

AGAIN MARILYN. Also, our Affiliates have been sponsors of our Monthly Meetings this year and we appreciate you so much! 

                                                                ~ 

Yes, this is a challenging time for our market. My advice to all is to go back to basics. Do the things you should do to create the 

trust and respect of your past and future customers. Listen to their needs and stay in communication with them. 

  

Sales are heading upward!! Existing single family home sales are showing a positive trajectory after months of downward move-

ment. We have to remain positive and optimistic and professional. 

 

In closing, please stay involved with our local Board of REALTORS. The Board is our ñBack Boneò, to help all of us be successful.  

  

Sincerely, 

Deanna Kreiger 

    Deanna Kreiger   

2008 WCR President 

North Central Ohio ChapterðWomenôs Council of REALTORSÈ
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THANK YOU  
 
Thanks to all which 
shared kind thoughts and 
cards during my time off. 
It is great to have an ex-
tended family who cares, 
like the Members of the 
Mansfield Board of 
�5�(�$�/�7�2�5�6�Š 
 
~God Bless, 
Roger Mecurio 

MANSFIELD CITY 
CHARTER REVIEW 
COMMITTEE  
 
Stan Baumberger is on the 
Mansfield City Charge Re-
view Committee. If any-
one has any suggestions, 
or changes to recommend 
to the Charter, please feel 
free to contact Stan at 419
-524-5500. 

Announcements  


